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Caution Concerning Forward Looking Statements

Certain statements in this report other than statements of historical fact, are forward-looking statements based on certain assumptions and reflect IGM Financial's
current expectations. Forward-looking statements are provided for the purposes of assisting the reader in understanding the Company’s financial position and
results of operations as at and for the periods ended on certain dates and to present information about management’s current expectations and plans relating to
the future and readers are cautioned that such statements may not be appropriate for other purposes. These statements may include, without limitation,
statements regarding the operations, business, financial condition, expected financial results, performance, prospects, opportunities, priorities, targets, goals,
ongoing objectives, strategies and outlook of the Company, as well as the outlook for North American and international economies, for the current fiscal year and
subsequent periods. Forward-looking statements include statements that are predictive in nature, depend upon or refer to future events or conditions, or include

words such as “expects”, “anticipates”, “plans”, “believes”, “estimates”, "seeks”, “intends”, “targets”, “projects”, “forecasts” or negative versions thereof and other
will”, “should”, “would” and “could”.

similar expressions, or future or conditional verbs such as “may”,

This information is based upon certain material factors or assumptions that were applied in drawing a conclusion or making a forecast or projection as reflected in
the forward-looking statements, including the perception of historical trends, current conditions and expected future developments, as well as other factors that are
believed to be appropriate in the circumstances.

By its nature, this information is subject to inherent risks and uncertainties that may be general or specific and which give rise to the possibility that expectations,
forecasts, predictions, projections or conclusions will not prove to be accurate, that assumptions may not be correct and that objectives, strategic goals and
priorities will not be achieved.

A variety of material factors, many of which are beyond the Company’s, and its subsidiaries’ control, affect the operations, performance and results of the
Company, and its subsidiaries, and their businesses, and could cause actual results to differ materially from current expectations of estimated or anticipated events
or results. These factors include, but are not limited to: the impact or unanticipated impact of general economic, political and market factors in North America and
internationally, interest and foreign exchange rates, global equity and capital markets, management of market liquidity and funding risks, changes in accounting
policies and methods used to report financial condition (including uncertainties associated with critical accounting assumptions and estimates), the effect of
applying future accounting changes (including adoption of International Financial Reporting Standards), operational and reputational risks, business competition,
technological change, changes in government regulations and legislation, changes in tax laws, unexpected judicial or regulatory proceedings, catastrophic events,
the Company's ability to complete strategic transactions, integrate acquisitions and implement other growth strategies, and the Company’s success in anticipating
and managing the foregoing factors.

The reader is cautioned that the foregoing list of factors is not exhaustive of the factors that may affect any of the Company’s forward-looking statements. The
reader is also cautioned to consider these and other factors, uncertainties and potential events carefully and not place undue reliance on forward-looking
statements. Other than as specifically required by law, the Company undertakes no obligation to update any forward-looking statements to reflect events or
circumstances after the date on which such statements are made, or to reflect the occurrence of unanticipated events, whether as a result of new information,
future events or results, or otherwise.

Additional information about the risks and uncertainties of the Company’s business is provided in its disclosure materials filed with the securities regulatory
authorities in Canada, available at www.sedar.com.
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Non-IFRS Financial Measures

* Net earnings available to common shareholders, which is a financial measure in accordance
with IFRS, may be divided into two components consisting of:

— Operating earnings available to common shareholders; and

—  Other items, which include the after-tax impact of any item that management considers
to be of a non-recurring nature or that could make the period-over-period comparison of
results from operations less meaningful.

» This report may also contain non-IFRS financial measures. Non-IFRS financial measures are
used to provide management and investors with additional measures of performance. However,
we caution that non-IFRS financial measures do not have standard meanings prescribed by
IFRS and are not directly comparable to similar measures used by other companies. Specific
instances of such measures that may be referred to within this document include “Operating
Earnings”, “Operating Earnings per Share” and “Earnings before Interest and Taxes”.

* We refer you to the appropriate reconciliation in the Management’s Discussion and Analysis of
these non-IFRS financial measures to measures prescribed by IFRS.
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IGM Financial Public Disclosures

Please refer to the following documents relating to IGM Financial for a more comprehensive
summary of the corporation’s business and results:

Interim reports for the quarters ended March 31, 2011 and June 30, 2011

2010 Annual Report

2010 Annual Information Form

Press releases subsequent to June 30, 2011

These documents are available on the Company’s website at www.igmfinancial.com and/or at
www.sedar.com.
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¢+ IGM
thro

Financial manufactures and distributes financial products and services
ugh its subsidiaries.

Listed on TSX as ticker “IGM”

Market Capitalization of $11.3 billion **
Float of $4.5 billion*

Dividend vield of 4.92%

Largest long term mutual fund manager in Canada, with $107 billion in mutual
fund AUM and $128 billion in total AUM.’

Broad and diversified distribution, with an emphasis on financial advisors.

Part of the Power Financial group of companies, which includes Great West
Life, London Life, Canada Life and Putnam Investments.

At August 30, 2011

Ranked according to long term mutual fund assets under management per IFIC (as at June 30, 2011)
At July 31, 2011

Fourth largest global asset manager as measured by market capitalization
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Operating Companies

¢+ |IGM Financial operates through three subsidiaries and has total assets under
management of approximately $128 billion.’

Investors  Mackenzie —1 = B vestment
Groupr NYEETMENTS messamtammor:

Financial planning & Financial planning &

Core Businesses Investment management

investment management investment management
~ i i 3
Distribution >4,500 exclusive Investors ° Third party retail (>30,000 .900 fl'nanC|aI pIanne_rg :
Group financial planners planners) and institutional (including PIP acquisition in
late 2010)
Assets Under $60.9 billion * $68.0 billion * $2.8 billion *
Management
Assets Under . $64.3 billion ° N/A $17.6 billion
Administration
Products & The Plan™, mutual funds, Mutual funds, asset allocation  Financial planning, mutual
Services insurance, securities, mortgages, programs, institutional pools, funds, insurance,
SolutionsBanking™ strategic charitable giving, securities, banking

separately managed accounts

1. Client savings advised upon by financial planners and held at subsidiary mutual fund dealers, investment dealers or trust companies.
IgM 2. AtJuly 31, 2011. IGM Financial total assets under management excludes sub-advisory mandates of Mackenzie to mutual funds
managed by Investors Group and Counsel.

3. AtJune 30, 2011
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IGM Financial Assets Under Management

¢+ |GM Financial has experienced growth in both mutual fund and institutional
mandates, and currently has $128 billion in assets under management.

IGM Financial Assets Under Management ($ Billions)

140
Total
M A " / $128.1 billion at
120 July 31, 2011
MW | " /M\v $106.7 billion at
100 o AT " s | July 31, 2011

Mutual

;{ Funds
80 .
ﬂ w Annual Average

60 f T T 1
Dec-02 Dec-03 Dec-04 Dec-05 Dec-06 Dec-07 Dec-08 Dec-09 Dec-10 Dec-11

1. Includes institutional assets of the Cundill Group effective September 22, 2006 ($3.3 billion at time of acquisition).

I M 2. Includes assets of Saxon effective September 25, 2008 ($1.8 billion in mutual funds and $10.4 billion in institutional). 7
3.  Chart reflects actuals to August 30, 2011
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Financial Advice — Components of Value

+ Three key areas of planning are encouraged by financial advisors and help
Canadians increase net worth.

Planning o Planning Q Planning e Financial

Targets Vehicles nvestments| ; Confidence
more less tax more
savings risk equities

Improved Wealth
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Five Pillars of Retirement Resources

¢+ |IGM Financial has encouraged research and discussion concerning the
Canadian retirement system, including full consideration of all five pillars of
retirement resources.

Pillar 1
Pillar 2
Pillar 3
Pillar 4
Pillar §

N/A* 2T LT 1.9T 19T

CPP/ RPP Non- Home less
QPP RRSP Reg Mortgage

IgM Sources: CPPIB; Caisse des dépbts et placements; Statistics Canada; Department of Finance of Canada; Investors Economics — Q4, 2009 10

Financial 1. Pillar 1 includes the Old Age Security (OAS) and Guaranteed Income Supplement (GIS) programs.
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The Plan by Investors Group™

¢ Investors Group Consultants have been providing comprehensive financial
plans for clients for 85 years.

The Plan

oy Investors
Group-

— |Leu'vego!q uuuuuuuuu
iGel answers and get back on track.

nve StOrS ’
ijlﬁ”“j

\__,__
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Investors Group Consultant Network Growth

¢ The number of Investors Group Region Offices has grown 54% since 2004,
supporting the continued growth of the Investors Group Consultant Network.

Investors Group Region Offices Investors Group Consultants
As at December 31 As at December 31
(unless otherwise indicated)

4,633 4,686 4586 4,592

4,479
b 0L 103 4331
92 3,917
86 3,668 < 4 Years
24 79 Experience
67
> 4 Years
2,591 2,641 2,655 2,659 Experience

T 1T "— "1 "—“""“‘¥‘'vV""" /0 V0’01
2004 2005 2006 2007 2008 2009 2010 2011 2005 2006 2007 2008 2009 2010 Mar. Jun.

I Pro Forma' 2011 2011
gf ~ 1 1. Includes two new Region Office openings, Drummondville Quebec and London Ontario, announced to date during 2011. 3
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Investors Group Mutual Fund Redemption Rate

+ Driven by strong retention of Consultants and clients, Investors Group
continues to experience a long term mutual fund redemption rate that is
approximately half the industry average.

Redemption Rate on Long Term Mutual Funds
(Last Twelve Month Trailing % of Average Assets Under Management)

20%

18%

16% fﬂw P Wand 15.5%
14% \\/ — Industry excluding
\\

Investors Group

12%
10% /\ AN 1
. N\ — Investors Group
8% ~—

6%
Dec- Dec- Dec- Dec- Dec- Dec- Dec- Dec- Dec- Dec- Dec- Dec-
00 01 02 03 04 05 06 07 08 09 10 11

Source - IFIC
1. Numbers have been retroactively restated to exclude Maxxum redemptions (Maxxum operations were transferred to

Mackenzie October 5, 2001)
2. All numbers exclude CI Investments and Invesco from the date that they discontinued reporting to IFIC. CI discontinued 14

Financial reporting to IFIC during December, 2008 and Invesco discontinued reporting to IFIC during October, 2010.



Investors Group Mutual Fund Sales

¢ Investors Group mutual fund gross sales have improved during 2011, up 8.0%
year to date.

Mutual Fund Gross Sales Mutual Fund Net Sales
Six Months Ended June 30 ($ Millions) Six Months Ended June 30 ($ Millions)
3,451
3,196

1R

2010 2011 2010 2011
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Investors Group Client Experience

¢ |nvestor Group’s median client rate of return over the last twelve months

ending June 30, 2011 was approximately 12%.

Investors Group Client Rate of Return (%)

15
o
10 ®
5 s 5.0 w5
2.7
0 ht e A
(2.6) 90% of clients had
' > returns within this
) range
=== Median Client Rate of Return
J
(10)
Q3/10 Q4/10 Q1/11 Q2/11

Financial

IgM Note - Different clients experience different returns based upon portfolio composition and net contributions. 16



Insurance and Mortgage Distribution

¢ Investors Group insurance product sales increased by 13.5% during the first
half of 2011 and mortgage originations were up 6.8%.

New Annualized Insurance Premiums Mortgages Originations
Six months ended June 30 ($ Millions) Six months ended June 30 ($ Millions)
734
31.0 687
27.3 631
224 I
2009 2010 2011 2009 2010 2011
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Mackenzie Asset Management

¢+ Mackenzie Investments distributes through independent financial advisors and
brokers, third-party platforms and institutional partners.

1,2
Mackenzie Assets Under Management
($ Billions) 683  68.0
615 63.3 63.6
54.7 - .
49.9 149 16.7 25.0 Institutional
' 23.0
. 18.9
37.1
46. 4
: 0.0 gy 46.6 Mutual Funds
33.8 : 35.8
Dec, Dec, Dec, Dec, Dec, Dec, Dec, Dec, Jul,

2003 2004 2005 2006 2007 2008 2009 2010 2011
9% 12% 17% 24% 26% 34% 36% 37% 37% Institutional % of AUM

Includes institutional assets of the Cundill Group effective September 22, 2006 ($3.3 billion at time of acquisition).

Includes assets of Saxon effective September 25, 2008 ($1.8 billion in mutual funds and $10.4 billion in institutional). 19
Includes sub-advised, HNW and separately managed accounts.

Includes mutual funds, asset allocation programs and funds of funds.
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Mackenzie Asset Diversification

¢+ Mackenzie Investments’ assets under management are diversified by mandate,
asset class, geography, brand and investment style.

Mackenzie Investments Total Assets Under Management by Asset Class
As at June 30, 2011

Domestic Balanced
15%

Global &
Foreign Equity
32%

Foreign Balanced
3%

Fixed Income
19%

Domestic Equity
28%
Money Market

IZM .
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Mackenzie Investment Teams

¢+ Mackenzie Investments offers diversity of investment styles and expertise
through its investment teams.

Asset allocation, fund of funds and multi-manager solutions

Mackenzie ™ - i * Mackenzie ™

cunoiLrunos  Mackenzie™  Mackenzie~  Mackenzie " UNIVERSAL FUNDS
SAXON FUNDS MAXXUM FUNDS VY FUMNDS

Deep value Growth and highly
contrarian Disciplined Value oriented core Growth at a regarded fund

investing value investing Canadian and global reasonable price managers provide

with a superior consistently applied holdings with a with business expert advice on
track record over two decades focus on dividends focused investing a global scale

Mackenzie "2

SENTIMEL FUNDS
One of the broadest selections of fixed income funds in Canada

IgM 21
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Mackenzie Mutual Fund Gross Sales

¢+ Mackenzie’'s investment style and expertise diversity ensures the company’s
product shelf remains relevant through every stage of the market cycle and

through changes in investor preferences.

Gross Sales Mix of Long-Term Funds by Mackenzie Sub-Brand -*
Twelve months ended December 31 (unless otherwise indicated)

8% 7%
6%
6%

12%

15% 18%

30%

7%

Symmetry & other ?
Maxxum

vy

Saxon

Universal

Cundill

Sentinel

2007 2008 2009 2010 2011 YTD

1. Excludes Quadrus Funds
2. Includes Symmetry, Destination Funds, Founders Funds and other funds

Financial 3. 2011 YTD reflects year to date gross sales as of June 30, 2011
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Mackenzie Sales

¢ Mackenzie’s investment product sales have improved during 2011.

Gross Sales of Investment Products Net Sales of Investment Products***
Six months ended June 30 ($ Millions) Six months ended June 30 ($ Millions)
6,571
6,170

. . 1,3
O Institutional

O Mutual Funds
(Institutional re-
balancing)”

B Mutual Funds
(eX re- . (415)

balancing)
2010 2011 2010 2011
1. Includes sub-advised and separately managed accounts, including sub-advisory mandates of Mackenzie to mutual
funds managed by Investors Group and Counsel.
2. Q2, 2010 includes $482 million in mutual fund gross sales related to an institutional re-balancing.
3. Includes mutual funds, asset allocation programs and funds of funds. Q2, 2010 includes $60 million in net sales related
to an institutional re-balancing ($411 million net sales to mutual funds and $351 million net redemptions from 23
Einancial institutional). Excluding the impact of the re-balancing, institutional net sales were $450 million, mutual fund net
redemptions were $925 million and total net redemptions were $475 million.



Mackenzie Investment Performance

* 66% of Mackenzie’s mutual fund assets reside within funds which have had
first or second quartile performance over the last ten years.

* 45% of Mackenzie mutual funds were rated four or five star by Morningstar at
June 30, 2011 compared to 41% for the industry.

Mackenzie Mutual Funds in First or Second Quartile

As at June 30, 2011 e Seven Lipper awards

received this year.
73% 73%

67%

* Bestten year
65%  66%

erformance:
. M % of assets P
57% under e Cundill Value best
Global Equity

46% management
+ Sentinel Income best
Canadian Fixed

Income Balanced
O % of funds

e Cundill Recovery
best Global
Small/Mid Cap
Equity

1 Year 3 Year 5 Year 10 Year

IgM Source: Morningstar 24
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Mackenzie Advisor & Investor Education

¢+ Mackenzie prides itself on offering industry-leading support to financial
advisors in serving their clients and building their practices.

Mackenzie University completed in nine cities across

Canada this year with attendance from over 3,700 advisors. Mackenzie
University

Advisor Guide

W

MATTERS il

ca
Choose Wisely. MaCkenZie q burnrote

INVESTMENTS % Mackenzie University...Excellence in Education

IZM .
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IGM Financial Capital Management

1. Ongoing Distributions to Shareholders
. $226 million in share repurchases during the last twelve months.

. Dividend increase declared August 4, 2011. Current dividend yield of 4.92%."

2. Conservative Capital Management
. Long-term debt and preferred share repayments are staggered across maturities.
. $372 million in long term debt retired since December, 2008.

Long Term Debt and Preferred Share Maturities at June 30, 2011 ($ Millions)

375
200
150 125 150 175150 I 150
T T T T T T T T T T T T T T T . T T l.. T T T T T T T T T l
4 N M S 0 O~ © O O o N O ¥ 0 © N~ O 0 O o4 & O 0 © N~ 0 O O no maturi
O 9 9 9 9 9 9 9 9 & 8 N & QO A & 0§ A OO MM ®m MmO O ST ty
O O O O O O O © 0 O 86 0 O 6 O O 0 6 6 8 O 6 8 8 o 8 6 8 9 o
R § X § N R A XN RAQAQXIQ QAR QXN RAQARQAQRQCQXQRKQCKR &K

Financial
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IGM Financial Quarterly Earnings

¢ During 2011 year to date, IGM Financial’s Operating Earnings Per Share
increased by 17.9% relative to the prior year.

Operating Earnings Per Share ($ diluted) *
1.0

0.84
0.8 I

0.6

0.4

0.2

0.0
2002 2003 2004 2005 2006 2007 2008 2009 2010 2011

IgM 1. 2010 and 2011 reflect IFRS, prior periods reflect previous Canadian GAAP. 28
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IGM Financial Dividends Per Share (cents)

¢+ |IGM Financial has a strong track record of dividend payments over time.

205 205 210

10 year CAGR of 11.1% I | | |

1997 1998 1999 2000 2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011
Pro .
Forma

I M 1. 2011 Pro Forma reflects the 5% dividend increase announced on August 4, 2011, resulting in a 53.75 cent per share 29
quarterly dividend. Dividends declared in February and May were 51.25 cents per share.
Financial
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